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Technology

Corridor overview 
The US/EU M&A corridor represents the largest global deal flow, with approximately 
1,500 transactions p.a. 
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Non-EU

EU** ~3,200 Deloitte 
M&A professionals

US ~1,300 Deloitte 
M&A professionals

Source: Mergermarket as of October 2017, Thomson One Banker

Notes: *based on the average 2-year period 01/2016 – 12/2017 

   **includes Deloitte's Central Europe and Central Mediterranean area

The technology, media and 
telecommunications (TMT) sector is 
by far the most active. The US is a 
primary destination for EU technology 
investors, but the number of US 
outbound deals is substantially higher 
than EU outbound deals. 
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Regional deal flow 
The heatmap indicates M&A activity and is based on the average number of acquired targets in each respective country*.  

"Deloitte customizes its services to your needs, 
providing deep expertise and offering the 
advantages of a single integrated M&A advisor."

Av

erage EU outbound

de

als p.a.: ~600*

Average US outbound

deals p.a.: ~950*

In global cross-border M&A, the deal flow between the US and the EU is the most active and therefore of vital importance for the global 
economy. Each year over 1,500 transactions are completed, amounting to a capital flow between the regions of approximately 
EUR 250 billion p.a.
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Deloitte's "One Stop Shop" solution
A comprehensive offering for all your M&A requirements
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The Deloitte approach
With over 8,000 M&A professionals globally, Deloitte can deliver value consistently, in almost any jurisdiction around the world. We 
cover the entire M&A lifecycle - with teams that include industry focused specialists in business consulting, business intelligence, 
finance, human capital, risk management, tax and valuation.

Deloitte has earned a preeminent reputation for serving the world's most demanding clients, many of whom rely on us exclusively for 
their M&A transaction and integration needs. We are widely recognized for our ability to deliver a risk-intelligent, integrated approach - 
globally across all stages of the M&A lifecycle.

Planning
Our advisory team helps 
to define M&A strategies 
that reflect the changing 
landscape of industries, 
customers, and competitors. 
Clients count on us to help 
identify opportunities and 
target growth, while aligning 
to their corporate strategy.

Execution
From financial, tax, 
operational, and IT due 
diligence to structuring 
advice and financing options, 
our hands-on approach 
will help you navigate 
the complex transaction 
process.

Completion
Integration or divesting 
involves additional 
challenges, including 
stranded costs and 
disruption to business 
as usual. Our clients are 
well prepared for Day One 
because they address 
end-state planning and 
integration needs.
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Why Deloitte 
Globally connected, locally engaged

Global network

Unparalleled insights into market trends and M&A deal opportunities on account of 
our global network of professionals throughout all industries and service lines. 

Extensive network of decision makers in private and public companies as well as 
financial investors.

Holistic private equity coverage for early identification of secondary opportunities.

Local corporate finance professionals and industry experts across all regions, 
with an understanding of local cultures, regulations, accounting standards, tax 
frameworks, and much more. 

Dedicated team 

Dedicated corridor team, focused 
on deal origination and facilitating 
transatlantic M&A transactions 
between the US and the EU. 

Centralized management of cross-
border transactions.

Efficient target search across 
multiple jurisdictions.

Revenue
US$ 38.8B

M&A Transactions
Approx. 1,000 p.a.

Employees
263,900

Countries 
150+

Deloitte value add 
Deloitte recognizes the importance of transatlantic capital flow for its clients' businesses and has therefore set up a dedicated corridor 
team. Our experienced professionals are able to support with a holistic service offering and can act as a single point of contact, 
providing access to Deloitte’s global network of services and industry expertise. 

Risk Advisory 
Strategic & Reputation Risk
Regulatory Risk
Financial Risk
Operational Risk
Cyber Risk

Tax & Legal
Business Tax
Mergers & Acquisitions
Global Investments & Innovation 
Incentives
Tax Management Consulting

Transfer Pricing
Global Employer Services
Indirect Tax
Business Process Services
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Andreas Hampel (Key Contact)
Senior Manager
Financial Advisory
+43 1 537 00 2912
ahampel@deloitte.at

Albert Hannak
Global Executive Committee 
Financial Advisory
+43 1 537 00 2900
ahannak@deloitte.at

Responsible Partner Corridor Leader

M&A deal corridor team

"We support transatlantic 
deals throughout the M&A 
lifecycle."

www.deloitte.at/fa

Deloitte M&A Deal Corridor | US/EU



Deloitte refers to one or more of Deloitte Touche Tohmatsu Limited, a UK private 
company limited by guarantee (“DTTL”), its network of member firms, and their relate 
entities. DTTL and each of its member firms are legally separate and independent 
entities. DTTL (also referred to as “Deloitte Global”) does not provide services to 
clients. Please see www.deloitte.com/about for a more detailed description of DTTL 
and its member firms.

Deloitte provides audit, tax, consulting, financial advisory and risk advisory services 
to public and private clients spanning multiple industries. With a globally connected 
network of member firms in more than 150 countries and territories, Deloitte brings 
world-class capabilities and high-quality service to clients, delivering the insights 
they need to address their most complex business challenges. Deloitte's more than 
260,000 professionals are committed to making an impact that matters. 

This publication contains general information only, and none of Deloitte Touche 
Tohmatsu Limited, its member firms, or their related entities (collectively, the “Deloitte 
Network”) is, by means of this publication, rendering professional advice or services. 
Before making any decision or taking any action that may affect your finances or your 
business, you should consult a qualified professional adviser. No entity in the Deloitte 
Network shall be responsible for any loss whatsoever sustained by any person who 
relies on this publication.

By virtue of our close cooperation with the experts of Jank Weiler Operenyi Attorneys 
at law (JWO), the Austrian law firm of the global Deloitte Legal Network, we are able 
to offer the advantages of a one-stop-shop service through all business lines. Due 
to Austrian professional regulations, legal advisory services are provided by JWO as 
member of Deloitte Legal based on a separate engagement letter.
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