
Brexit Industry Insights
Media and Arts  
With the UK’s default to leave the EU 
without a deal, there are a number of steps 
businesses in the media and arts sector can 
take to prepare. The sector is faced with 
simultaneously navigating new means of 
consumption whilst mitigating the impacts 
of Brexit, including potential restrictions on 
cross‑border data flows and movement of 
people; “cultural exemptions” within the EU’s 
trading regimes; and continued access to 
EU funds. The winners will be those in the 
sector prepared for change and alive to the 
opportunities.

Brexit and the Media and
Arts Sector
Media and the arts, like other creative industries, have their 
origin in individual creativity, skill and talent. They create 
wealth and jobs through the generation and exploitation of 
intellectual property.

In 2015, the Gross Value Added (GVA) of creative industries 
was £87.4 billion and accounted for 5.3% of the UK
economy1. The creative industries accounted for 9.4% of the 
value of all UK services exports, amounting to £21.2 billion 
in 2015. Importantly, more of these services exports go 
to the EU (45%) than the average for UK services exports. 
According to the UK government’s sectoral analysis, in 
2016 there were two million jobs in the creative industries, 
representing 6% of all UK jobs2.

What does this mean for business?
Some of the key implications for businesses operating in
the sector:

People
For the media and arts sector, one of its most 
important assets is the people, whether that 

be touring musicians or actors travelling to a location 
to film the next scene of a movie. Between 2011 and 
2018, creative industries employment increased rapidly 
by 30.6%, compared to the UK average growth of 10.1% 
during that period3. In 2016, across the whole of the 
creative industries, 6.7%, or 131,000 workers, were EU 
nationals4.

Under a no deal, free movement of people will end once 
the UK leaves the EU. EU/EEA citizens resident in the 
UK before 31 October 2019 will retain their rights to 
settlement and access to services, and they will need to 
apply under the EU settlement scheme by 31 December 
2020. EU/EEA citizens moving to the UK after 31 October 
2019 will for a transitional period be able to move to the 

1. Sectors Economic Estimates 2016, Department for Digital, Culture, Media and Sport,4 August 2016
2. Sectors Economic Estimates 2017: Employment and Trade, Department for Digital, Culture, Media and Sport,26 July 2017
3. Creative Industries: Creative jobs growing at twice the UK economy average
4. Sectors Economic Estimates 2017: Employment ‑ Creative Industries Sub‑Sector, Department for Digital, Culture, Media and Sport, 26 July 2017 https://www.
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5. House of Lords Library Briefing: Leaving the European Union: The Arts Debate on 11 October 2018 https://researchbriefings.parliament.uk/ResearchBriefing/
Summary/LLN‑2018‑0099  

6. How the EU Budget is spent: Spending programmes under the 2014‑2020 Multiannual Financial Framework http://www.europarl.europa.eu/RegData/etudes/
BRIE/2019/637925/EPRS_BRI(2019)637925_EN.pdf

The EU as part of its trading relations with 
countries outside of the block applies 
a concept called the “cultural exemption” 
whereby a variety of goods and services 
are excluded from being part of any trade 
negotiations on the grounds of preserving 
the EU’s unique cultural heritage and 
position.

This means arts and media organisations 
operating in the UK may not be able to 
rely on existing trading arrangements to 
export their goods and services – in either 
a deal or no‑deal Brexit scenario.

Even post‑Brexit, the cultural exception 
rule means certain future trading 
partners may be less likely to include 
provisions for cultural products within 
new free trade agreements. Goods and 
services produced by the arts and media 
industry therefore may not benefit 
from increased market access under an 
independent UK trade policy.

Focus on: Cultural Exceptions 
and TradeUK to live and work as they do now. But those wishing to stay beyond December 2020 

will either need to apply for European Temporary Leave to Remain by 31 December 
2020 or leave the UK. The UK is expected to introduce a new immigration regime from 
January 2021 for all EU nationals arriving in the UK after this date.

Media and arts companies often have a highly mobile international workforce and are 
reliant on the efficient deployment of individuals around the world including within 
the EU. Post‑Brexit changes will need to be factored into existing processes to avoid 
delays in putting feet on the ground and/or increased costs. For example, immigration 
requirements for UK nationals planning to work in the EU will need to be confirmed 
on a country‑by‑country basis including expected time lines for completion of the 
immigration process.

Dual social security liabilities could arise for employers and mobile employees if 
member states do not agree to reciprocal arrangements with the UK.

Most firms will struggle to recruit skilled workers with creative backgrounds unless 
they meet specific salary and skills requirements or fit into one of the limited specific 
industry exemptions. For all businesses with EEA nationals in their workforce there will 
be new compliance and administrative requirements. Businesses will require a robust 
mobility apparatus that also addresses social security, access to healthcare, and HR 
payroll data issues.

Services trade and market access
In a no‑deal Brexit, or services not being a negotiated part of a future trade 
agreement between the UK and EU, many of the barriers faced by UK media 

companies looking to export their services into the EU would still be governed at the 
individual member state level, with huge variation between EU countries. The trade 
barriers UK media businesses face when exporting their services can take many 
different forms – from restrictions on people moving across borders to deliver 
projects, through to specific requirements when establishing a commercial presence 
overseas. Media organisations which often rely heavily on services provisions in trade 
deals could be negatively impacted, especially if services are not given the same weight 
as their “trade in goods” counterparts.

Funding
At present the UK benefits from participation in a number of EU programmes, 
including Creative Europe, Horizon 2020, and Erasmus+, which have all played 

a key role in facilitating collaboration and partnerships, and providing significant 
investment, including to arts and media programmes. EU funding for the arts comes 
from two streams: European Structural and Investment Funds and transnational 
funds. Between 2007 and 2016, arts, museums and the creative industries in England 
received approximately £234 million from the European Structural and Investment 
Funds and £111.8 million from transnational funds5. The Creative Europe programme 
also has €121 million for a Guarantee Facility for SMEs active across the cultural 
and creative sectors in the EU, Iceland and Norway6. If the UK does not continue to 
participate in these programmes, or establish equivalent programmes and funding of 
its own, such as the Shared Prosperity Fund, then access to funding for media and arts 
organisations could be significantly reduced.
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Intellectual Property
The most commonly owned type of intellectual property, copyright, will 
remain largely unaffected aside from specific cross‑border exceptions, e.g. the 

country‑of‑origin copyright clearance specific to broadcasters. However, EU trade marks 
(EUTMs), Community registered designs (RCDs) and (unregistered) Community design 
rights will be impacted and need to be ported across to become UK specific. Under a no 
deal scenario, businesses with EUTMs and RCDs pending on exit day will need to actively 
re‑file for UK rights and may find the Intellectual Property Office facing a backlog/delays. 
At present questions remain over the UK’s future participation in a system for the 
registration of a unitary patent (UP) covering multiple EU countries. If the Unitary Patent 
Court (UPC) does come into place before exit day, business will need to stay alert to 
government notices and potential transitional provisions.

Commercial Contracts
Contracts may need updating to manage some of the potential risks arising from 
Brexit or in response to Brexit‑related restructuring. Areas of focus include: 

reviewing risk allocation between parties such as which counterparty bears the risk of 
border delays and tariff costs; definitions of key terms; changes to pricing structure or 
frequency of pricing reviews and changes to payment terms and contract enforcement.

Movements of goods
Moving goods – such as equipment for production purposes – particularly for 
travelling theatres and musical orchestras operating between the UK and EU will 

likely require an ATA Carnet (a permit that exempts companies from paying duty on goods 
if the goods are only in that country temporarily). As we default to third country rules, 
each EU member state will have specific restrictions so having the correct documentation 
and licences on controlled goods will be critical along with understanding host location 
requirements.

Businesses will also need to consider potential tariff costs arising on cross‑border 
movements of goods that are being permanently exported. The EU already applies 
a nil duty rate for third countries on some products, e.g. fine art and works of art. 
However, there will still be new customs compliance obligations to manage for UK/EU 
movements of goods.

Export licence duties
EU member states can also render exporting artwork to a non‑EU country 
economically unviable, for example Spain levies a 33% duty.

Exporting objects of cultural interest
Currently there are no licensing requirements for objects of cultural interest for 
import into the UK or EU. For exports, at present UK law applies for exports to 

any foreign destination; whilst EU regulations apply to objects travelling outside the EU. 
Both of these export licensing systems are administered by Arts Council England (ACE). 
In the event of a no‑deal scenario, the UK will stop issuing EU licences and UK exporters 
would only need a UK licence to export cultural objects from the UK to any destination. 
EU licences issued by ACE before exit day would be valid for export at UK borders after exit 
day for the duration of their validity (which for standard EU export licences cannot exceed 
12 months)7.

What can businesses to
do prepare?
 • Continue to monitor key sources of 
information including:

 – Government advice from the UK 
government (Department for Digital, 
Culture, Media and Sport, and the 
Department for Exiting the European 
Union), the EU, and other countries in 
which your business operates in

 – Trade associations and industry bodies, 
including the Creative

 – Industries Federation.

 • Continue to engage with and encourage 
your existing workforce to certify their 
residency status while also reviewing 
recruitment strategy for critical roles. 
Concurrently, monitor information from 
countries in which you operate to ensure 
you understand local visa and work 
permit requirements.

 • Make sure you know how to complete 
and submit the necessary customs 
declaration procedures and forms for 
imports and exports, including UK 
licences to export objects of cultural 
interest. Register for an Economic 
Operators Registration and Identification 
(EORI) number and assess International 
Commercial Terms (INCOTERMS) for who 
bears the impact of losing beneficial 
trade terms.

 • Conduct a services trade continuity and 
market access review to understand 
your exposure into the EU and through 
the rolling over of the EU’s existing trade 
agreements for the UK.

 • Conduct a review of any government 
funding or grants, and identify its status 
going forward.

7. UK Government, Department for Digital, Culture, Media & Sport: Exporting objects of cultural interest if there’s no Brexit deal, February 2019 https://www.gov.uk/
government/publications/exporting‑objects‑of‑cultural‑interest‑if‑theres‑no‑brexit‑deal/exporting‑objects‑of‑cultural‑interest‑if‑theres‑no‑brexit‑deal
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How can Deloitte help?
Deloitte has been supporting multiple businesses across a range of industries to 
understand the implications of, and prepare for, the UK’s withdrawal from the EU. 
We have supported many clients with their Brexit planning. Our teams combine 
Brexit insights, industry knowledge and technical expertise to support our clients 
with their Brexit readiness planning – from risk assessment to applying the lessons 
learned to optimise for the future trading environment.

For further information please contact
brexitsupport@deloitte.co.uk

Official no-deal guidance for the 
media and arts sector

UK No-deal Technical Note: 
Exporting objects of cultural interest if 
there’s no Brexit deal
Copyright if there’s no Brexit deal
Applying for EU funded programmes

UK Business Preparation Tool:
Prepare your business or organisation for 
Brexit

European Commission Brexit 
Preparedness:
Audiovisual media services
Copyright
Export of cultural goods

Creative Industries Federation
CIF & Brexit

Further reading

Amanda Tickel
Partner, Global Brexit Lead
Tel: +44 (0)20 7303 3812 
Email: ajtickel@deloitte.co.uk

Geoffrey Brand
Partner, Tax 
Tel: +44 (0) 20 7007 2251 
Email: geoffreybrand@deloitte.co.uk 

This publication has been written in general terms and we recommend that you obtain professional advice before acting or refraining from action on any of the 
contents of this publication. Deloitte LLP accepts no liability for any loss occasioned to any person acting or refraining from action as a result of any material in  
this publication.

Deloitte LLP is a limited liability partnership registered in England and Wales with registered number OC303675 and its registered office at 1 New Street Square, 
London EC4A 3HQ, United Kingdom.

Deloitte LLP is the United Kingdom affiliate of Deloitte NSE LLP, a member firm of Deloitte Touche Tohmatsu Limited, a UK private company limited by guarantee 
(“DTTL”). DTTL and each of its member firms are legally separate and independent entities. DTTL and Deloitte NSE LLP do not provide services to clients. Please see 
www.deloitte.com/about to learn more about our global network of member firms.

© 2019 Deloitte LLP. All rights reserved.

Designed by CoRe Creative Services. RITM0292071

Industry contacts

Sally Jones
Director, Global Brexit Insights  
Tel: +44 (0)20 7007 9761
Email: saljones@deloitte.co.uk 

 • Perform a legal review to identify potential 
contractual risks as a result of Brexit. 
Identify impacted terms and plan a response 
e.g. creation of a precedent bank of terms 
for future re‑negotiation, immediate 
re‑negotiation or re‑papering.

 • Ramp up your operational response 
capability and take steps to manage 
disruption as and when it occurs, including 
accelerating imports/shipments, identifying 
warehousing space as well as alternative 
suppliers and/or markets.

 • Manage all key stakeholders to understand 
commitments and expectations. Engage with 
audit committees and liaise with trade bodies 
and regulators on preparations.

George Riddell
Associate Director, Global 
Brexit Insights  
Tel: +44 (0)20 7007 7845 
Email: gmriddell@deloitte.co.uk 
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