
Global Salesforce
Assets & Solutions Group

Harness the power of industry-specific extensions to the Salesforce platform designed 
to solve real client issues and deliver tangible value by connecting with Deloitte Digital's 
Global Salesforce Assets & Solutions Group. 

What is the Salesforce Assets & Solutions Group? 

Deloitte Digital is changing the game again—in a really big way. 
The Assets & Solutions Group (ASG) allows our network of 
member firms to offer assets and app-enabled services that are an 
extension of the Salesforce platform across key industry sectors 
and functional areas. This natural evolution in a long-standing, 
industry leading relationship with Salesforce is informed by the 
deep, global experience of Deloitte Digital's Salesforce practice. 
We’ve built a wealth of technical prowess, strategic vision, and 
industry insights from our Salesforce implementations—all 
of which enable our network of member firms to offer you a 
faster time to value and reduced risk throughout your digital 

transformation journey. Are you ready to join us?

A Relationship Built to Thrive 

Deloitte began working with Salesforce as a go-to-market alliance 
in 2006 which matured into a global alliance relationship in 2010. 
We were one of the first large professional services organizations 
to invest in building a Salesforce practice and, since then, our 
relationship with Salesforce has grown considerably. 

Now, Deloitte Digital is evolving the relationship again. We are the 
first premier consulting practice to create a substantial technology 
asset-enabled initiative across multiple strategic countries.



The Salesforce Assets & Solutions Group is an example of our commitment to our 
alliances like Salesforce converging with our commitment to bringing our assets to market 
for our clients. I'm particularly excited to see the activation and globalization of our 
industry and sector depth through this program.  
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