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Global S@lesforce
Assets & Solutions Group

Harness the power of industry-specific extensions to the Salesforce platform designed
to solve real client issues and deliver tangible value by connecting with Deloitte Digital's
Global Salesforce Assets & Solutions Group.

What is the Salesforce Assets & Solutions Group? A Relationship Built to Thrive

Deloitte Digital is changing the game again—in a really big way. Deloitte began working with Salesforce as a go-to-market alliance
The Assets & Solutions Group (ASG) allows our network of in 2006 which matured into a global alliance relationship in 2010.
member firms to offer assets and app-enabled services that are an We were one of the first large professional services organizations
extension of the Salesforce platform across key industry sectors to invest in building a Salesforce practice and, since then, our

and functional areas. This natural evolution in a long-standing, relationship with Salesforce has grown considerably.

industry leading relationship with Salesforce is informed by the

deep, global experience of Deloitte Digital's Salesforce practice. Now, Deloitte Digital is evolving the relationship again. We are the
We've built a wealth of technical prowess, strategic vision, and first premier consulting practice to create a substantial technology
industry insights from our Salesforce implementations—all asset-enabled initiative across multiple strategic countries.

of which enable our network of member firms to offer you a
faster time to value and reduced risk throughout your digital

transformation journey. Are you ready to join us?



Our Growing Portfolio of Solutions

Health Care &
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Future of Mobility

Oil & Gas

Well 360

Human Capital

ChangeScout
ConnectMe™

The Salesforce Assets & Solutions Group is an example of our commitment to our
alliances like Salesforce converging with our commitment to bringing our assets to market
for our clients. I'm particularly excited to see the activation and globalization of our
industry and sector depth through this program.

Key Contact

Stan Clark

ASG Go-To-Market Leader
Deloitte Consulting LLP
staclark@deloitte.com

About Deloitte

Deloitte refers to one or more of Deloitte Touche Tohmatsu Limited, a UK private company
limited by guarantee (“DTTL"), its network of member firms, and their related entities. DTTL and
each of its member firms are legally separate and independent entities. DTTL (also referred to as
“Deloitte Global”) does not provide services to clients. In the United States, Deloitte refers to one
or more of the US member firms of DTTL, their related entities that operate using the “Deloitte”
name in the United States and their respective affiliates. Certain services may not be available to
attest clients under the rules and regulations of public accounting. Please see www.deloitte.com/
about to learn more about our global network of member firms.

- Jason Girzadas, Deloitte Global Managing Principal of Consulting

This publication contains general information only and Deloitte is not, by means of this
publication, rendering accounting, business, financial, investment, legal, tax, or other
professional advice or services. This publication is not a substitute for such professional advice
or services, nor should it be used as a basis for any decision or action that may affect your
business. Before making any decision or taking any action that may affect your business, you
should consult a qualified professional advisor. Deloitte shall not be responsible for any loss
sustained by any person who relies on this publication.
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