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Simplifying your Google Cloud journey
Unlocking more value with Deloitte resell services

Hyperscale cloud computing is redefining the possibilities for organizations that want
to evolve and thrive in the face of constant disruption.

Google Cloud-enabled enterprises are already experiencing the
simplicity, scalability, and business speed that comes with a flexible,
secure hyperscale environment. However, there is also recognition
that the journey is a continuous one with optimization, contract, and
license renewals along the path.

Whether new to the process or an old hand, no one wants to initiate

licensing discussions with inaccurate or insufficient information
that could create a weaker negotiating position. A lack of historical
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knowledge of existing contracts or a lack of familiarity with key data
points can hamper the course. And the process can be lengthy for
both negotiation cycles and acquisition time frames putting a strain
on resources and budget. How can you move forward with greater
flexibility, simplicity, and confidence?

A Google Cloud reseller, like Deloitte, will be an essential starting
point—a link between you and the Google Cloud capabilities
you require.



More than a typical reseller

Not all resellers are the same—especially in today’s
environment, where cloud capabilities, business
trends, and enabling technologies are rapidly evolving.
Deloitte can help you unlock layers of value through
resale offerings that provide agility, efficiency, and
convenience —so you can realize your cloud ambitions.

As Google Cloud's Global Services Partner of the Year
for four consecutive years, we help our customers
succeed by innovating, building, and delivering the right
Google Cloud solutions from resell to implementation.
With Deloitte as your Google Cloud reseller, you can
experience competitive pricing and specialized technical
knowledge—enabling you to approach cloud more
strategically while we do the heavy lifting.
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Our leading position as a Google Cloud alliance means we can also
deliver an entire spectrum of capabilities for building, managing, and
operating your cloud-powered enterprise.

As a trusted Google Cloud reseller, we bring to bear years of industry-specific experience at the intersection of cloud and business
transformation—to help you define your needs and realize your ambitions.

We have a deep knowledge
of the cloud landscape,

trends, and leading practices.

We deeply understand which
solutions and capabilities should
be part of your strategy—and
how specifically you can use
them to generate results, such
as business innovation, cost
savings, technical efficiencies,
service improvements, and
growth.
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Our long-standing
relationship with Google
Cloud gives us an edge. \When
it comes to sales processes and
product selection, we know

the ins and outs of Google
Cloud—and we can get you
connected with the resources
and answers you need. The
benefit? You can spend less time
looking for answers and more
time powering your business
forward.
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We can help you get exactly
what you need—when you
need it. With cloud, it can

be easy to overestimate or
underestimate your needs.
We can help you approach
your cloud investments more
strategically—in a way that
realistically fits your business,
your goals, your budget, and
your timeline.
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We have powerful, end-to-
end capabilities that can
help you go farther. When
you're ready to do more with
Google Cloud, so are we. Our
leading position as a Google
Cloud alliance means we can
also deliver an entire spectrum
of capabilities for building,
managing, and operating your
cloud-powered enterprise.




Let's talk

Deloitte can help you unleash additional value—with a flexible and customized resale approach that puts security, efficiency, and simplicity to
the forefront. It's about more than bringing you frictionless access to Google Cloud and its extended ecosystem. It's about showing up with
experience, relationships, resources, a track record of successful results, and savings—to help make the experience easier for you. Contact us
to learn how Deloitte can help you do more for your business—and help you unleash the full potential of Google Cloud.
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6 Learn more about Deloitte’s Google Cloud resell offerings here.

Named a Leader in the 2022 Gartner®
Magic Quadrant™ for Public Cloud IT
Transformation Services.

Selected as a leader in the IDC MarketScape:
Worldwide Cloud Professionals
Services Assessment.?

1 Mark Ray, Tobi Bet, David Groombridge, Craig Lowery, DD Mishra, William Maurer, “Magic Quadrant for Public Cloud IT Transformation Services,” Gartner, July 20, 2022.
2 Gard Little, Chad Huston, “IDC MarketScape: Worldwide Cloud Professional Services 2020 Vendor Assessment,” IDC #US45439120, April 2020.
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